Marius van Rees

SALES PROFESSIONAL

PROFILE

Dynamic Sales Manager As a top-performing sales professional
in the Saas industry, | bring a deep understanding of both my
region and the specific market | serve. My ability fo identify
opportunities, build strong client relationships, and execute
winning sales strategies allows me to consistently exceed
targets and drive revenue growth.

With a frack record of overachievement, | thrive in high-paced
environments where strategic thinking, consultative selling, and
data-driven decision-making make the difference. My expertise
extends beyond just closing deals—I focus on long-term
customer success, ensuring sustained value and retention.

EMPLOYMENT HISTORY

SALES MANAGER BENELUX, CYNCLY

Feb, 2023 - Present

Revenue generating activities, Account planning, Work with
Solution Architects, SMG Sales, Enterprise Sales, Branch Fairs and
Tradeshows

OFFICE / CULTURE LEADER, CYNCLY

Feb, 2021 — Present

Unite and inspire feam, live company vision and values, act as
leader of the branch to ensure high morale, working with
relevant stakeholders for local HR, accounting, payroll and
reportfing

KEY ACCOUNT CUSTOMER SUCCESS MANAGER,
CYNCLY

Jul, 2021 - Jan, 2023
Relationship building and value implementation assurance at
key customers

QUALITY ASSURANCE MANAGER, CYNCLY

Sep, 2007 — Jul, 2021
Quality assurance across complete product portfolio

SENIOR SUPPORT SPECIALIST, CYNCLY

Apr, 2006 — Aug, 2006
Product Knowledge, Problem-solving capabilities, Project
Management

JUNIOR SALES CONSULTANT, OFFICE CENTRE

Feb, 2002 — Mar, 2006
Sales, Store Management, Social skills

PERSONAL DETAILS

gmvanrees.marius@gmail.com
+31(0)640144288
WWW.VaNrees.cc

Apeldoorn, Gelderland,
Netherlands

OVER MIJ

| am enthusiast about bringing
value to customers and making
them thrive in what they do

OPLEIDING

Commercial Economics,
HoornBeeck College, Rotterdam

VAARDIGHEDEN

Communicator

High Performer

Rapid Learner

Leadership

Committed & Motivated
Social Intelligence & Natural
Likeability



